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The design and construction of the new Performance 
Hyundai dealership in St. Catharines is an example of col-
laboration, speed and effi ciency in building a new retail busi-
ness with a solid and thriving brand.

Michael Geremia, spokesperson from the fi rm Quartek 
Group Inc. architects/engineers with offi ces in Niagara-on-
the-Lake and St. Catharines, said the design process involved 
working with R. H. Carter Architects Ltd. from Toronto, who 
represent Hyundai design branding. The design required 
about four months before construction could commence in 
March, 2010. Merit Contractors of Niagara served as general 
contractor for the three buildings on the site, with the work 
completed in time for Christmas.

“The Hyundai dealership building consists of a showroom 
along with adjacent Hyundai service shop functions in an area 
of approximately 19,000 sq. ft. and has been purposely located 
at the front of the site to provide maximum exposure to the 
primary facility,” said Ian Elmes, a senior associate architect 
at Quartek and the project’s designer. 

“A second building for new and used car repairs
complete with car wash bay, tint shop and cosmetic repairs, 

was constructed behind the Hyundai dealership. This second 
building is roughly 23,800 sq. ft. in area with mezzanine space 
for parts and storage,” Elmes said. “A third building was 
developed for used car sales. This building is approximately 
1,400 sq. ft.”
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Collaboration, teamwork and
co-ordination achieve rapid results with

St. Catharines Performance Hyundai dealership



The Quartek Group combined local 
knowledge and insights with the ability 
to co-ordinate several disciplines within 
one organization. “We offer architec-
ture and engineering services under one 
roof,” says Michael Geremia. “Struc-
tural, mechanical, electrical and site 
services – this was a tightly scheduled 
project. With these resources our design 
team could streamline the work, meet-
ing completion schedules while offering 
a fast and accurate design solution.”

Geremia said Quartek Group’s great-
est challenges included the need to en-
sure the project met the specifi cations 
and requirements of both the owner 
and Hyundai’s design co-ordinators and 
brand management requirements. As 
well, the designers needed to take into 
account specifi c site issues and the need 
to maintain the aggressive schedule. For-
tunately, he said, everyone involved with 
the project understood the challenges 
and worked together co-operatively to 
stay on schedule and maintain the proj-
ect’s quality objectives. 

“I think everyone has done a terrifi c 
job,” he said. “We certainly have auto 
dealership experience and we were 
working with people with the necessary 
experience from similar developments. 

The project would be unmanageable 
without such a competent team working 
together.” 

The fi nal result are buildings that are 
both practical and appealing to view and 
visit. “These buildings are effective with 
a look of elegant simplicity,” he said. 
“They stand out in ways that are impor-
tant as they attract potential customers 
driving along Ontario Street – especially 
the placement of Hyundai logos.” 

While Quartek Group had some 
room for creativity, Hyundai’s brand 
requirements set out guidelines for fea-
tures such as lighting, building materi-
als, buildings layout and program. The 
project, not surprisingly, had to follow 
certain consistent standards to distin-
guish Hyundai dealerships from other 
brands. 

“The signage tower must be a promi-
nent identifi er on Ontario St. – with a 
showroom possessing ample glass expo-
sure, well-illuminated for twilight and 

evening sales,” Geremia said. 
“Hyundai has their standards, re-

quirements and fi nishes so you have to 
work within the rules. They gave us a 
design template, but we modifi ed them 
collaboratively to suit the site require-
ments and custom needs of the specifi c 
dealership. You work together.” 

Elmes observed that the project took 
into account energy design consider-
ations: “The buildings were designed 
to offer a high level of lighting for car 
display while using the latest of energy 
effi cient light fi xtures.

“The choices of using heat-refl ective 
roof materials such as white stone bal-
last for the fl at roof areas and a light-
coloured metal roof cladding, saves on 
cooling costs,” Elmes said. “The selec-
tion of these materials for all three build-
ing automatically assisted in the ideals of 
sustainable design in keeping with the 
green environment.” 

Kodiak Engineering Inc. designed, 

supplied and installed the pre-engi-
neered dealer and service buildings. 
“We have engineering, procurement and 
erection personnel familiar with conven-
tional and pre-engineered structures and 
building products,” said Paul Ransom P. 
Eng., Kodiak’s president. 

“On this project Kodiak contributed 
to cost savings and schedule by apply-
ing collaborative in-house engineering, 
procurement and fi eld services,” Ran-
som said. “Kodiak identifi ed design and 
product considerations prior to contract 
award and during preliminary construc-
tion meetings. As happens on projects, 
there were also conditions that arose 
during construction at interface points 
between suppliers and trades. Kodiak 
was able to assist the owner’s consul-
tants by accepting professional responsi-

bility on interface issues, saving time on 
design, manufacturing and installation 
coordination. Since Kodiak Engineering 
also provides the building erection ser-
vices, we have direct access to means and 
methods experience from site personnel 
leading to added effi ciencies with site 
adjustments.” 

The owner, Performance Hyundai, is 
a division of Performance Cars. 

Rein Knol, general manager and vice-
president adds that “Our company has 
been serving the needs of the motoring 
public of Niagara and southern Ontario 
for more than 40 years. Visit us today. 
We look forward to welcoming you to 
the Performance Hyundai family.”

For more information about Quartek 
Group visit www.quartekgroup.com.

“ We have engineering, procurement and erection personnel 
familiar with conventional and pre-engineered structures and 
building products,” said Paul Ransom P. Eng., Kodiak’s president. 
“On this project Kodiak contributed to cost savings and schedule 
by applying collaborative in-house engineering, procurement 
and � eld services,” Ransom said.

“ Kodiak identi� ed design and product considerations prior to 
contract award and during preliminary construction meetings. 
As happens on projects, there were also conditions that arose 
during construction at interface points between suppliers and 
trades. Kodiak was able to assist the owner’s consultants by 
accepting professional responsibility on interface issues, saving 
time on design, manufacturing and installation coordination.”

“ Since Kodiak Engineering also provides the building erection 
services, we have direct access to means and methods 
experience from site personnel leading to added ef� ciencies 
with site adjustments.”

   Congratulations Performance Hyundai
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